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“People often say motivation doesn’t last. Neither does 

bathing�that’s why we recommend it daily.” � Zig Ziglar 



 

Hi there and congratulations on taking the first step to financial  

independence and living the life you want.  

 

Taking this step is the hardest part.  The rest, whilst not necessarily 

easy, will be rewarding as we work our way through creating the 

basis for your new business.  

 

It might be confronting, it will be fun, it will be energizing and it will 

take some effort on your part but in the end you will have a sound 

idea of what you need to do, the steps you need to take and the 

direction you are headed in. 

 

One of the most important things for you to remember is to be 

honest when completing this workbook.   Dream big for your 

goals; be honest about your intentions and be realistic about the 

workload you can take on. 

 

If something doesn’t sit right, leave it and come back to it.  Trust in 

your intuition to know what is right for you.  If an answer isn’t 

 coming to you or sitting right then you need to leave it and let 

the answer come to you when it is ready.   An answer that comes 

to you is far more accurate than one you try too hard to create.  

 

The fact that you are here and have purchased this book means 

you have an entrepreneurial spirit and have the drive and desire 

to move forward with your life your way.   

For that we congratulate you. 

 

Print out this workbook.  Get yourself a hole punch, A4 2 ring 

binder, a collection of different coloured pens,  highlighters  and 

sticky notes and get comfy – Let’s get this business started! 

 

Yours in business 

Kathie Holmes 

Every single person I know  
who is successful at what they do  

is successful because they love doing it.” – Joe Penna  
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PART ONE 

 

FINDING YOUR 

BUSINESS 

PASSION 
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First and foremost write down the things you want in your life.  

Whether it is less working hours, holidays, more family time, money, 

cars etc just write it all down.  Getting it down on paper is the first 

step to realizing your dreams.  

 

Don’t worry about the order. just jot it down, use your coloured 

pens, express your dreams and go for it!  
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 Why do you want to have your own business? 

 

It sounds like an easy question but you need to be very clear on 

why you want your own business. 

 

Take your time and in order of most important to least important, 

jot down the reasons why you want your own business. 

 

 

1. 

 

 

2. 

 

 

3. 
 

 

 

 

 

Owning your own business isn’t all beer & skittles and in fact it can 

be one of the hardest things you will ever do.    

 

Write down three things you see as being the downside of owning 

your own business: 

 

1. 

 

 

2. 

 

 

3. 

 
 

 

 

 

“There is no reason to be hesitant…  
becoming an entrepreneur is a learning experience.”  

– Savannah Britt 
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Make a list of the skills you have that would help you in running 

your own business.   Things like, computer skills, trade skills,  

customer service experience etc. – List as many as you can no  

matter what the skill is or how relevant you think it might be – just 

get them all down in any order.  

 

 
“It’s not about how many years of experience you have. 

It’s about the quality of your years of experience.”  
– Jacob Cass 
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Okay so that’s the boring guff out of the way, let’s get into some 

of the fun stuff.  

 

Here are some ideas on different types of online businesses that 

you can create or buy. 
 

Online Store  |  Food Related Business  |  

Wholesale Supplier  |  Trade  Business  |  Im-
porter  |  Exporter  Exporter  Exporter  Exporter  |  Franchise  |  Online 
Membership Site  |  Income Genera�ng Blog  |  Admin 

Support Business  |  Writer  |  Cra� Business  |  

Service Business  |  Advice Site  |  
 

Write down up to ten ideas for an online business that you would 

love to own.  Not ones that you think you should own but ones 

you will wake up every morning excited about. 

 

1. 

 

2. 

 

3. 

 

4. 

 

5. 

 

6. 

 

7. 

 

8. 

 

9. 
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Okay now you have your list it’s time to narrow it down and really 

find the business that suits you. 

 

Before we get to that, go outside and sit in the fresh air for ten 

minutes.  Clear your mind completely.  Don’t think about the  

business ideas, just enjoy nature.  

 

When you come back inside have a look at your business idea list.  

Which idea jumps out of you and really gets your juices flowing.  

 
Write the first idea here. 

 

 

Repeat the process.   

 

What is the second idea that jumps out at you?   

 

Write the second idea here.  

 

 

Repeat the process. 

 

What is the third idea that jumps out at you? 

 
Write the third idea here. 

 

 

So when push came to shove, you really took the time to listen to 

your intuition to find the three business ideas that you would really 

love to do every single day. This is the passion you need to drive 

your online business. 

 

 

 
“Entrepreneurship is living a few years of your life  

like most people won’t,  
so that you can spend the rest of your 

 life like most people can’t.” 
 �Anonymous  
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Now let’s delve further and see what you need to do to get one 

of your business ideas moving 

 

 
 

 

 

 

 

 

  Idea No. 1 Idea No. 2 Idea No. 3 

 

Do you have the 
skills to run this 

business? 

      

 

What training will 
you need to 

improve your skills 
for this business? 

      

 

Can you run this 
business from 

home or will you 
need to rent 
premises? 
  
  

      

 

What sort of stock 
or equipment will 

you need to 
purchase for this 
business or is it a 

service based 
business? 
 

      

 
“You always want to surround yourself with people who are root�

ing for you and who want you to succeed. Stay away from the 
naysayers who couldn’t do it themselves.” – Arjun Rai  
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In my experience the following are some of the issues people 

overlook when starting their own business. Rather than overlook 

them, acknowledge each one as an area you will need to be 

mindful of and that way you won’t be taken by surprise. 

 

Cashflow 

 

One of the easiest things to assume is that you will build a website 

and start making money.  This can be very far from the truth 

 depending on your type of business.    For some businesses the 

need to buy stock and equipment means that a lot of the money 

earned in the early stages will go straight back into the business.  

At times the debts may far outweigh the income.    

 

Have you got money saved?  Can you refinance your mortgage?  

Can you borrow some money from family?   These are the things 

to consider before starting your business because you have to be 

able to stay on top financially.  

 

You might need to look at starting your business on a part time 

basis while continuing your normal job. In fact, this would be what 

we recommend for anyone who needs to have regular income 

coming in.  It takes a substantial amount of time to build a  

following for an online business and this way you can keep your 

income and build your business until the time comes that the 

business is making enough to replace your current income.  

Another option would be to consider part time work where you 

are paid a salary while you build your business. 

 

 

 

 

 

 
“Obstacles are those frightful things you see when you 

take your eyes off your goal”�Henry Ford 
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IsolationIsolationIsolationIsolation    

    

We know it sounds blissful to be your own boss or no longer having 

to commute but at times it can be lonely.  You are the one  

having to make the decisions.  You have to do the work.  You 

have to wear many different hats and all while you are working 

on your own.  There isn’t someone to ask for help or someone to 

have a coffee with.    

 

You need to be proactive to ensure this doesn’t cause you to 

 become complacent and therefore not achieving as much as 

you could in your business.   

 

Think of ways to break up your day.   Set time limits for each task.  

Go outside between tasks to get some fresh air.  Join a gym and 

head out in the middle of the day for a workout – gets you out of 

the house and keeps your mind and body active.  

 

Join some local networking groups for business owners.  It is a 

great way to gain exposure and meet other local business  

ResponsibilitiesResponsibilitiesResponsibilitiesResponsibilities    
 

Be realistic about your other responsibilities.  Do you have a  

mortgage, debts etc to pay for?   Do you have kids, a spouse and 

extra curricular activities you need to fit into your day as well as 

running a business?  Give some thought to the things that you 

have to do in your week and how you will fit these around your 

new business.  

 

Owning your own business is rewarding and challenging all at the 

same time.  Do you have a spouse/partner to support you in your 

business and/or with your other responsiblities? 

  

There are all sorts of responsibilities to consider; not just your family 

life but also your financial and business life.   You will be the one 

that has to create the work, make the decisions and implement 

strategies to make sure your business succeeds.  The upside of this 

is that you are the one to reap the benefits. 
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Working HoursWorking HoursWorking HoursWorking Hours    
 

If you think starting your own business will mean you can work less 

hours and only work when you want to you will need to reassess 

your thinking.   

 

Say goodbye to the 40 hour work week.  Working for yourself 

requires far more time than you would normally spend in a job.  

Of course in the end it is worth it but in the start up phase it can 

be very tiring so it is important to plan ahead to achieve a work/

life balance. 

 

Certainly you have more flexibility over your hours of work but you 

also have the complete responsibility of running the business and 

making the money.   

 

It is important to consider the hours you can work right from the 

start.  Consider family commitments, sporting commitments or 

other working commitments if starting your business part time.   

 

There are ways around every situation but it is important that from 

the outset you are realistic about the amount of time it takes to 

fulfill customer orders, talk to clients, handle the business admin 

etc.  

 

You can expect to work a between 20 and 50 hours a week 

(approximately) if you want to  get your business off the ground 

and often more than this in the early stages.  Once the business is 

making an income you will be able to outsource the tasks you are 

not so good at and this will allow you more time to do the things 

you love in your business.  

 

“The best reason to start an organization is to make mean�
ing – to create a product or service to make the world a 

better place.”  
– Guy Kawasaki, 

Entrepreneur, Investor, Author 
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Okay, it’s time to collate all the information we have created into 

an easy to see guide to what your business will be. 

 

 

What type of online business will you have?   

 

 

Do you need to purchase stock or equipment?   

 

 

If so, how much will this cost you?  

 

 

Will you need finance to get your business started?   

 

 

How much finance will you need?  

 

 

Do you need to find a storage facility for your stock or will you 

work from home?  

 

 

Will you be operating as a part time business and keeping your 

current employment or will you be starting your business full time?   

 

 

Do you have someone who can build a website for you or with 

some guidance from us do you think you are able to build one 

yourself?   
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We have almost completed the first part of building your business.  

So far you have ascertained what you need to start your business, 

now it’s time to work out timelines and deadlines so you can take 

all this work seriously and move forward with your dream.  

 

Be realistic about the deadlines you note down but don’t get too 

hung up on them.  They are there to keep you focused not to tie 

you down.    

 
What is today’s date: 

 

 
When do you want your new online business to be operational by: 

 

 
If you are starting the business part time when do you want it to 

be making enough money that you can leave your employment 

and run your business full time?  

 

 

You need to research and map out a plan to allow you to see the 

direction of the business and expected growth and finances.  

(See Part 2 – Map Out Your Business) 

 
What date will you have your business map completed by: 

 

 
If you have to rent storage space, order stock & equipment, when 

will you complete this by: 

 

 
What date will power/gas etc be connected to the warehouse? 

 

 

What is the official grand opening date of your business? 
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At this point get yourself one of those wall planners or desk 

planners – the large A3 sized ones you can write on with markers.  

Alternatively, bluetac some A4 sheets of paper to the wall and 

create your own planner.  Now insert all the deadline dates from 

the previous pages and slot your tasks in. 

 

Keeping the planning and running of your business in a visual  

format means you can see your plans and goals at all times in an 

easy to read format.  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Congratulations, you have now sketched out the beginnings of 

your new business.    

 
The critical ingredient is getting off your butt and doing  
something. It’s as simple as that. A lot of people have 
 ideas, but there are few who decide to do something 
about them now. Not tomorrow. Not next week. But  

today. The true entrepreneur is a doer, not a dreamer.  
– Nolan Bushnell  
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PART TWO 

 

 

MAPPING 

YOUR  

BUSINESS 
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Mapping out your business isn’t something to be scared of doing.  

It’s a simple way to create a visual guide to where your business 

needs to be heading.  

 

First things first though.  We need to ascertain some details about 

who your business is targeted at. 

 

Who is your target market?   Who is the small portion of the world 

that your business would really be of use to?  For example it is very 

easy to say my business is targeted towards women but this is a 

very general target audience and unless you “niche” it down (i.e. 

break it down to the smallest possible market), you are basically 

telling everybody about your business but nobody will be listening. 

For example you might be a woman who sells  scrapbooking 

products but there would be no point selling to every woman; 

you need to niche to the exact section of the market that will buy 

your products or services. 

 
By targeting to the exact portion of people that you wan to buy 

your products or services your message will actually be heard.  

 

These are the steps to breaking it down: 

 

My business is for women  -  What age group?  Are they 

employed or unemployed?   Are they mums?   Are they sporty 

women?  Are they business women?  Are they stay at home 

mums?   

 

You get the idea from the above example how you need to 

break down your business market.  
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Now it’s your turn.  Start with the broader target and break it down 

with as many questions as you can until you have your “niche” 

market.  

 

Jot the questions and answers here. 

 

 

 

 

 

 

 

 

 

 

 

 

 

What is the final market you have “niched” your business down 

to? 

 

 

 

 

Okay so you have your target market.  Now ask yourself, why they 

will  want to use your  business or buy your  products?  What do 

you have to offer that is different to your competition? How do 

you think you can make contact with this group of people? 

 

Jot down as many reasons as you can why people would shop 

with you or use your business.  Are your products different?  Is your 

service better? etc 
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Have you sourced products for your business and worked out the 

cost per item for your products)?   If so, jot the cost per item 

below.  If not, you need to do this before we go further.   Be sure 

to try to source from a number of suppliers because the last thing 

you want is to build a business around a product that you can no 

longer get should one supplier no longer be able to supply the 

product. 

 

Note down the wholesale cost (the price you pay to obtain the 

product) and also the retail price you will charge your customers.   

As an estimate the retail price should be a minimum of 50% 

markup but often is a lot more.     

 

 

 

 

 

 

 

 

 

 

 

 

Check other stores that sell your product and work out what they 

are marking up the product by (their retail price minus what you 

know is the wholesale price – convert to a percentage).  
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The next two exercises are to help you work out your wholesale 

and retail prices for your products or your hourly rate for your  

service. 

 

The first thing you need to do is determine how much income you 

want to make for the first year.  Do you just want to replace your 

current income?  Do you want to double your income etc?   Be 

realistic at this point—it is one thing to set a target it is another to 

be unrealistic and expect to earn hundreds of thousands of 

dollars straight away.  The greater the income you set the higher 

your prices will need to be and this could end up being the  

reason you don’t make money.  

 

Write your target income here: 

 

If you are going to be selling products we need to work out how 

many items you need to sell to make your estimated income. For 

this exercise we will work on an income of $50,000 per year and a 

profit per item of $15. 

 

For e.g. $50,000 income divided by 15 (profit per item) = 3333  

 

Net income generated by sales of 3333 items  x $15 = $50,000 

 

Write your retail price per item here 

 

Write the wholesale cost per item here 

 

Deduct the wholesale cost per item from the retail cost per item 

to obtain the profit per item. 

 

Write that figure here: 

 

Step 2: 

 

Divide your yearly income by the profit per item.  This is the  

number of items you need to sell per year to reach your target 

 income.  

 

Write the number of items here: 
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 When it comes to charging for your time you have to ensure that 

you are covering all your costs.  It can often seem easy to just 

pluck a figure from thin air but the reality of this is that you will end 

up earning far less than you are worth and will end up taking on 

jobs that end up costing you money in the end.   

 

The important thing to remember is not how much you earn as a 

salaried employee but how much your employer is actually 

charging your time out at. For e.g. you might be employed as an 

Accountant at $45 per hour but your employer will be charging 

his clients at least three times that amount for your time.   

 

Once again we will work this out on an estimated income of 

$50,000 per year.  

 

First of all work out how many hours per week and how many 

weeks per year you can realistically offer your services.  Take into 

account holidays, sick time, family needs etc.  

 

For e.g. I can work 15 hours per week for 45 weeks per year ;  

15 x 45 = 675 annual hours 

 

I want to earn $50,000 per year so I divide that by 675 to get my 

hourly charge rate of $74 per hour.  

 

Write your number of hours per week here: 

 

Write your number of weeks per year here: 

 

Multiply your number of hours x the number of weeks.   

 

Write that figure here (this is your annual hours):  

 

Divide your yearly income estimate by the number of annual 

hours = $ 

 

This amount is your per hour charge rate for your service. 

 
If you will be registering your business for GST (within Australia) you will need to add 10% to 

the per hour charge rate.  See our GST section for further explanation on whether or 

not you need to register for GST. 22 
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PART THREE 

 

 

CREATING 

YOUR BUSINESS 
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Part three is where all the fun stuff happens.  We are going to 

 decide on your business structure, your business name and so 

much more.    If you are outside of Australia please seek the 
assistance of your local business authority regarding business 

structures and tax implications.  

 

Below are the types of business entities you can become: 

 

Sole Trader 
 

This is exactly as it says.  You and you alone are the owner of the 

business.  You are legally responsible for all outgoings incurred by 

the business. 

 

Partnership 
 

If you and a friend or family member are starting the business 

together then you will become a business partnership.   This 

means you are both legally responsible for all the outgoings of the 

business both separately and jointly.   

 

This also means that if one partner leaves town, the remaining 

partner is then responsible for 100% of all debts for the business.  

We know that at this point you are probably thinking that this will 

never happen however history has shown that this or other 

unforeseen events happen often in partnerships and one partner 

is then left “holding the bag” (so to speak).  

 

If you are considering entering into a business partnership we 

strongly suggest you seek legal and accounting advice with  

regard to having a Partnership Agreement put in place to protect 

both of you. 

 

Company  

 
A Pty Ltd company is at law a separate legal “person”.  The  

company can trade and be a party to contracts in its own 

name.  The owners of a company are known as shareholders.    25 



 

Australian Business Number (ABN) 
 

When starting a business you need to register for an ABN.  Whilst it 

is not compulsory to do so, without it you will not be able to 

purchase your domain name. You must quote this number on all 

your sales invoices to ensure that other businesses you deal with 

do not have to deduct tax from your sales at the rate of 46.5%.  It 

is also useful when verifying your business with other businesses.  

Register your ABN at  the Australian Government Business Site  
 

 

Goods & Services Tax (GST) 
 

You would have heard of GST when it comes to paying for 

products you purchase but when owning your own business you 

need to consider the other side of the coin.  

 

If your business is expected to turn over less than $75,000 per year 

then registering for GST is optional.  If you choose not to register 

for GST then you do not charge GST on your sales invoices.  While 

you will still pay GST on your purchases you will not be able to 

claim a refund of the GST paid if you are not registered for GST.   

 

If your business turns over more than $75,000 per year you must 

register for GST.     

 

You can of course begin your business without registering and 

then as income increases you can register for GST to take  

advantage of the GST refunds on your purchases. 

 

Income Tax 
 

How much income tax you pay depends upon the structure of 

your business.  If you are a sole trader or a partnership each 

 individual owner of the business will pay tax at the normal  

individual rates.  If it is a Pty Ltd company that owns the business 

then the rate of tax is 30% from the first dollar the business makes. 
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Now we are up to the really fun part.  Choosing your business 

name!  

 

If you have wanted to open a business for a long time you 

probably have a list of names you have already put together, if 

not then it’s time to put the thinking cap on.  

 

If you are going to open a business and will trade as your own 

name i.e. Kathie Holmes then you don’t need a business name 

(within Australia—outside of Australia please check with your local 

authority).  If however, you open a business called Kathie Holmes 

Lawnmowing then you need a business name.  If you add 

anything to your own name then you need a business name.  

 

Choosing a business name is an important decision, it can often 

be a big part of making or breaking your business.  Make it 

memorable and people keep coming back, make it difficult to 

remember, spell or pronounce and, well…you know how that 

ends.  

 

Make sure your business name tells people what you do.  There is 

no point having a business name like for example, Pink Box – it 

doesn’t tell people what you do.  If they don’t know what you do 

by seeing your name you can bet your bottom dollar they are not 

going to bother looking for your business online.  If instead the 

name was Pink Box Shoes then obviously they know you are a 

shoe store and if that is what they are after you get their  

attention. 

 

In addition to choosing your business name you also have to find 

out if that name is available as a domain name for your website 

and whether or not the name has already been trademarked by 

another business.  If the domain name or trademark has already 

been taken then you are legally unable to use the name you 

have chosen. 
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Start by doing the following exercise to get your focus on exactly 

what you will be selling and it might get your mind wandering into 

some names.   

 

Just jot down as many words that relate to your business, in no 

particular order.   

 

For example:  If you are a lawn mowing business you might have 

words like: 

 

Grass, Green, Outdoors, Yard, Yard man, Lawn, Lawns, Lawn 

repair, lawn maintenance, outdoor maintenance, bright green, 

green lawn, lush lawn, manicured lawn, perfect gardening, 

gardening, gardens, gardener. 

 

Write your list here.  

 

 

 

 

 

 

 

 

 

Then write a list of descriptive words that would catch your 

attention about your business.   

 

e.g. Funky, Fun, Lush, Greener, Easy, Neat  

 

Write your list here.  
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As you can see there are number of words that relate to your 

business so now it’s time to create a name that is catchy, easy to 

remember, easy to read in a domain name and hopefully, 

available!  Try to keep the name to two words or three short 

words so that it is easy to remember. 

 

So where do we start.   First off look at all the words and see what 

jumps out at you from both lists.  Just create a list of ten names 

you would like to call your business.   You may have more than 

that in your head but it is best to start with a small number and 

work through them one by one.  

 

1. 

 

2. 

 

3. 

 

4. 

 

5. 

 

6. 

 

7. 

 

8. 

 

9. 

 

10. 
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Now you have the ideas for your business name it’s time to check 

the relevant government departments and also check if the 

domain name is available. 

 

First stop is ASIC who now control the business name register 

Australia wide.  (For other countries please check your local 

business name registration authority). Here you will be able to 

check the register to see if your business name is available.   Do 

this for all ten of your names and list the available ones below.   

 

1. 

 

2. 

 

3. 

 

4. 

 

5. 

 

6. 

 

7. 

 

8. 

 

9. 

 

10. 

 

DO NOT register the business name at this stage.  
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Now you have a list of business names that are available through 

ASIC (or  your local business registration authority) it’s time to 

check if the corresponding domain name is also available. 

 

If you are located in Australia then we suggest you register 

the .com and .com.au domain names.  Often, the .com name 

has already been taken.  If that is the case it is worth weighing up 

whether you really need a .com or if the .com.au will be sufficient.  

Ultimately you don’t however want the same business name as 

another business so really give some thought to whether you can 

use another name.    

 

For those outside of Australia simply choose the domain extension 

suitable to your country i.e. UK is .co.uk USA is .com etc. 

 

When it comes to online businesses, people remember a name 

they see and then they Google it when they get to their 

computer.  .    

 

We use and recommend Crazy Domains for domain name 

registration however there are hundreds of domain name 

registrants on the net.  

 

Check each business name for domain availability and write 

them below with whether they have .com or .com.au (or your 

specific country extension) or both available.  
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The third step to deciding on a business name is searching for 

whether that name already has a trademark on it.   It is crucial to 

Trademark your business name as it is the only way to completely 

protect your domain name.  

 

For e.g. if you register a business name but don’t buy the 

matching domain name immediately, then someone else might 

purchase the domain name and start operating their business 

online.  If they then also trademark that name you will no longer 

be able to trade under your current business name.  If at a later 

stage you decide you want to build your website you will be 

unable to use your current business name.    

 

To check if the name you have chosen already has a trademark 

on it go to IP Australia (within Australia) and do a search of one or 

both of the words in your business name to make sure there are 

no other names the same.  For other countries please refer to your 

local trademark laws. 

 

Note:  Just because a trademark is free doesn’t guarantee you 

that your trademark will be accepted at a later stage.  

 

Okay so now you have checked them all against the trademark 

records, write down the business names that are free for you to 

register in all three areas.  
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Okay so now it is time to get registering.    

 

Go to the ASIC website (if you are an Australian business) and 

register your business name.  For other countries please refer to 

your countries business registration guidelines. 

 

Now back to the domain name registrant you chose before and 

register your domain name. 

 

Final stage is registering your trademark.  It is up to you whether 

you do this prior to starting  your business or after and whether you 

want the protection a trademark offers.  

 

Some businesses never trademark their name, domain name or 

logo and never have a problem yet others have had problems 

along the way so it is purely your decision.   If you are undecided 

we suggest you contact a Trademark Attorney for assistance.   

 

If you are going to trademark your business name you will need to 

have your logo/brand in place first so you also ensure this is 

covered by the trademark.     

 

Once you have your logo completed you can either submit your 

own trademark application or seek the services of a Trademark 

Attorney.  

 

The final part in this section is all about insurance.   If you are 

operating your business from home and will have people coming 

to your home office you need to make sure your home insurance 

will cover them against any accidents whilst at your address.    

 

In addition, you should look at professional indemnity insurance if 

you are operating any sort of service based business.    

 

If you are purchasing stock for your business you will need to take 

out a business insurance policy to cover the stock in case of fire, 

theft or damage. 

 

We suggest you pay a visit to a trusted Business Insurance Broker 

and discuss what sort of insurance you will need. 
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Congratulations, you have now sketched out the beginnings of 

your new business.    

 

Whilst you are probably a little overwhelmed you are also  

most likely excited at the prospect of realizing your dream.   You 

deserve to be proud of your achievements so far. 

 

Phew, are you exhausted yet from all that thinking, searching and 

checking?   Now is a good time to take a break from it all and go 

and do something totally different so you can think clearly 

moving forward.   

 

Congratulations again and welcome to the world of online  

business ownership.  

 

Yours in business 

 

Kathie Holmes 

 

 

 

 

 

 

 

 
“the only way you will fail is by not  

having a go in the first place” � Kathie Holmes 
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Disclaimer & Copyright 
 
Disclaimer 

 

Fix My Business aims to keep information provided in it’s 

membership area and eBooks, as up to date as possible.  Any 

errors in the information that are brought to our attention will be 

corrected as soon as possible. Fix My Business reserves the right to 

change at any time, without notice, any information contained 

within the site or eBooks.  

 

Fix My Business provides links to a number of external websites. 

Monitoring and reviewing content of these third party external 

websites is not the responsibility of Fix My Business. 

 

Fix My Business accepts no liability for any loss or damage a  

person suffers because that person has directly or indirectly relied 

on any information provided by Fix My Business.   

 

Fix My Business provides information of an in indicative nature only 

and suggests that legal and accounting advice be sought before 

entering into any business agreements or contracts. 

 
Copyright 

 

Fix My Business owns the copyright to the information provided on 

the website or in it’s eBooks, unless stated otherwise.  

 

Material on this site is subject to copyright under Australian law 

and through international treaties and applicable law in other  

countries. 

 

All material provided by Fix My Business may not be reproduced 

for commercial purposes without prior written permission of Fix My 

Business. 
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